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Over half of us (adults under 65)
will be diagnosed with cancer at
some point in our lifetimes

Cancer drugs are expected to be
the biggest selling therapeutic class
by 2017, with global sales ~$80Bn
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45% of anti-cancer NCE approvals
2001-2015 were kinase inhibitors

Disclaimer
The content of this Presentation has not been approved by an authorised person within the meaning of the Financial Services and Markets Act 2000 ("FSMA") for the purposes of Section 21 FSMA
(Financial Promotion). Reliance on the information contained in this Presentation for the purposes of engaging in any investment activity may expose the investor to a significant risk of losing all
of the property or assets invested. Any person who is in any doubt about the investment to which this Presentation relates should consult a person duly authorised for the purposes of FSMA who
specialises in the acquisition of shares and other securities.
This document (“Presentation”), and the information contained in it, is being provided by Sareum Holdings plc (“the Company”) in connection with a Presentation to prospective investors being carried out by the
Company which may or may not be in connection with a proposed placing of the Company’s shares (“Placing”). The contents of this Presentation are confidential.
The information in this Presentation, which includes certain information drawn from public sources, does not purport to be comprehensive, and has not been independently verified and is liable to change.
No assurance is given by the Company that any new ordinary shares in the Company will be issued.
No representation or warranty, express or implied, is made by or on behalf of the Company or any of its shareholders, agents, advisers, officers, directors or employees, as to the accuracy, reliability or
completeness of the information or opinions contained herein or in any revision of this document or of any other written or oral information made or to be made available to any interested party or its advisers and,
save in the case of fraud, no responsibility or liability is accepted (and all such liability is hereby excluded) for any such information or opinions. No responsibility is accepted by any of them for any errors, misstatements in or omissions from, this Presentation, nor for any direct or consequential loss howsoever arising from any use of, or reliance on, this Presentation or otherwise in connection with it.
This Presentation and the information contained therein does not constitute or form any part of an offer or invitation to sell or issue, or any solicitation of any offer to purchase or subscribe or otherwise acquire,
any ordinary shares in the Company in any jurisdiction, nor shall it, or any part of it, or the fact of its distribution, form the basis of, or be relied on in connection with, any contract therefor. No reliance may be
placed for any purpose whatsoever on the information or opinions contained in this document or on its completeness.
Recipients of this Presentation who intend to subscribe for ordinary shares in the Company are reminded that no reliance may be made for any purpose whatsoever on the information contained in this
Presentation.
Neither this Presentation nor any copy of this Presentation and the information contained therein should be distributed by recipients and, in particular, should not be:(a) distributed to persons with addresses in the United States of America, Canada, Japan, Australia, South Africa or the Republic of Ireland, their territories or possession, or in any other country outside the
United Kingdom; or
(b) distributed to any US person (as defined in Regulation S under the United States Securities Act of 1933 (as amended)); or
(c) distributed to any individual outside of Canada, Japan, Australia, South Africa or the Republic of Ireland who is resident thereof,
in any such case for the purpose of offer for sale or solicitation or invitation to buy or subscribe any securities in the context where its distribution may be construed as such offer, solicitation or invitation, in any
such case except in compliance with any applicable exemption . The distribution of this document in or to persons subject to other jurisdictions may be restricted by law and persons into whose possession this
document comes should inform themselves about, and observe, any such jurisdictions. Any failure to comply with these restrictions may constitute a violation of the laws of the relevant jurisdiction.
This Presentation is being supplied to recipients solely for their information and may not be reproduced or redistributed, in whole or in part, to any other person, or published, in whole or in part, for any purpose.
This document must not be passed, either directly or indirectly, to any person other than an authorised person or an exempt person within the meaning of the FSMA or any order made thereunder or to those
persons falling within the following articles of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 ("Financial Promotion Order"): investment professionals as defined in Article 19(5),
certified high net worth individuals as defined in Article 48(2), persons falling within Article 49(2), certified sophisticated investors as defined in Article 50(1), self-certified sophisticated investors as defined in
Article 50A and associations of high net worth or sophisticated investors within the meaning of Article 51. In order to qualify as a certified high net worth individual, you must have a current certificate of high net
worth as described in Article 48(2) of the Financial Promotion Order and you must have signed within the last 12 months a statement in the terms set out in Article 48(5) of the Financial Promotion Order. In order
to qualify as a certified sophisticated investor, you must have a certificate signed by a person authorised by the Financial Conduct Authority to the effect that you are significantly knowledgeable to understand the
risks associated with certain types of investment and you must have signed within the last 12 months a statement in the terms set out in Article 50(1)(b) of the Financial Promotion Order. In order to qualify as a
self-certified sophisticated investor, you must have signed, within the last twelve months, a statement which complies with the wording as set out in Part II of Schedule 5 of the Financial Promotion Order.
Persons who do not fall within any of these definitions should return this Presentation immediately to the Company and should not stay for the remainder of the Presentation, and in any event, must not act or rely
upon the information contained in this Presentation. By staying for the remainder of this Presentation, each person is deemed to confirm, warrant and represent that they fall under one of the Articles set out
above.
Save as disclosed, the financial information contained in this document has been extracted from the statutory accounts of the Company for the relevant period.
None of the Directors of Hybridan LLP (“Hybridan”) or WH Ireland Limited (“WHI”) acting as broker to the Company nor any of their directors, officers, employees, agents, affiliates or representatives or advisers
or any other person makes any representation or warranty, express or implied, as to the accuracy or completeness of the information or opinions contained in this document. Nothing contained herein should be
relied upon as a promise or representation as to the future. None of Hybridan or WHI nor their respective members, directors, officers, employees, agents, affiliates or representatives or advisers nor any other
person accepts any obligation or responsibility to advise any person of changes in the information set forth herein after the date hereof. Hybridan and WHI are acting for the Company in respect of the Placing and
for no one else and will not be responsible to anyone other than the Company for providing the protections afforded to clients of Hybridan or WHI nor for providing advice in relation to the Placing or any other
matter referred to herein. Further, Hybridan and WHI have not authorised the contents of, or any part of, this document. To the fullest extent permitted by law, none of Hybridan nor WHI (nor their respective
members, directors, officers, employees, agents or representatives) nor any other person accepts any liability whatsoever for any errors, omissions or inaccuracies in such information or opinions or for any loss,
cost or damage suffered or incurred howsoever arising, directly or indirectly, from any use of this document or its contents or otherwise in connection with the subject matter of this document or any
transaction.The contents of this Presentation are not to be construed as legal, financial or tax advice.
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Introducing Sareum
• Sareum is a drug discovery & development company with
a demonstrated ability to progress programmes to clinical
studies and out-licence to 3rd parties
• Lead programme undergoing Phase I clinical trials,
and licenced to Sierra Oncology (ProNAi) in a deal worth up to
$328.5M
• Focus on cancer and autoimmune disease
• Expertise and pharma experience in drug discovery &
development
• Flexible, cost effective out-sourced / collaborative
research model progressing a pipeline of drug candidates

www.sareum.com
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Directors & Advisory Board
Dr Stephen Parker (Non-exec Chairman) has a career in healthcare and pharma
spanning over 30 years, including six years in the City in advisory roles. Sector corporate finance
experience includes investment banking at Barings, Warburg and Apax Partners. He is currently
Chairman of Silence Therapeutics plc and has previously been a partner at CelticPharma and CFO at
Oxford GlycoSciences.

Dr Tim Mitchell (Founder, CEO) has a wide breadth of management, business and
research expertise gained from over 25 years in the pharmaceutical industry and is the inventor of the
obesity/diabetes treatment OBLEAN® (cetilistat). Previous roles include Department Director at Millennium
Pharmaceuticals and Cambridge Discovery Chemistry, and Team Leader at SmithKline Beecham.

Dr John Reader (Founder, CSO) has over 20 years’ experience of leading research
teams in the invention and application of new technology to drug discovery, and is an author of over 50
patents and publications. Previous roles include Department Head at Millennium Pharmaceuticals and
Cambridge Discovery Chemistry, and Group Leader at Pharmacopeia.

Advisory Board
Dr Harry Finch
Pulmagen, Exec. Dir.; Argenta, Exec VP; Vernalis, Research Dir.; Glaxo, Dept. Head

Dr Bob Jackson
Cyclacel, CSO; Chiroscience/Celltech, COO / Dir. R&D; Agouron, VP R&D; Parke-Davis, Dept. Dir.
www.sareum.com
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Business Model

Basic
Research

Drug design, Preclinical
model studies development

Early clinical
Late clinical
development development

Registration,
Market

Molecules Patents
Models of efficacy & safety
Clinical safety & efficacy
Literature
Academia

Larger pharmaceutical
companies

Sareum
Collaborators
Contract Research Organisations

$

$$

$$$

$$$$

Licence deal
www.sareum.com
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Kinases
•

Kinases are a class of ~500 biochemical “switches” that transmit a signal
from one part of a cell to another
•

•

Many cancers depend on one or more over-active kinases for survival
•

•

Kinase function can be inhibited (switched off) by chemical drugs

Inhibiting it/them destroys the cancer

Many autoimmune diseases are caused by overly active
signals to produce protein molecules that lead
to an immune response
•

Inhibiting the signal can restore a more normal
immune response

FLT3 kinase inhibitor

•

45% of new chemical drug approvals
2001-2015 for cancer were kinase inhibitors
www.sareum.com
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Checkpoint Kinase 1
Targeting Cancer
Lead
optimisation

Target

Candidate
selection

Preclinical

Clinical
Phase I

Potential indications
Lung, pancreatic, colon

Chemotherapy combination

Chk1
AML, neuroblastoma, lymphoma

Single agent

• Preclinical & initial Phase I were co-funded by Sareum and CRT Pioneer Fund
• Clinical trials in cancer patients on-going in London, Newcastle and Cardiff
• Chemo combination study (up to 70 patients) targeting lung and pancreatic cancers
• Monotherapy study (up to 40 patients) targeting advanced solid tumours

• Licensed to Sierra Oncology (NASDAQ: SRRA) September 2016
• Sareum receives 27.5% share of:
– $7M up-front, $2M on CTA transfer
– Up to $319.5M in clinical, regulatory & sales milestones
– “High single to low double digit” sales royalties
AML: Acute Myeloid Leukaemia
www.sareum.com
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Aurora+FLT3 Kinases
Targeting Leukaemia & Lymphoma
Target

Aurora+FLT3

Lead
optimisation

Candidate
selection

Preclinical

2017

Clinical
Phase I

Potential indications

AML, ALL

• Co-development with Hebei Medical University Biomedical
Engineering Center (HMU)
• Preclinical studies fully funded by HMU
• Targets a genetic mutation that leads to Acute Myeloid Leukaemia
• Validated in model studies (10/10 no detectable cancer)
• Expected to complete preclinical stage 2017

AML: Acute Myeloid Leukaemia

ALL: Acute Lymphoblastic Leukaemia
www.sareum.com
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TYK2 Kinase
Targeting Autoimmune Diseases
Lead
optimisation

Target

Candidate
selection

Preclinical

Clinical
Phase I

Potential indications

Autoimmune diseases

2017

Psoriasis, RA, lupus, IBD, MS

Cancer

2017

T-ALL, ALCL, colon

TYK2

• Co-development with SRI International
• Targets a biochemical pathway that leads to several autoimmune
diseases
• Validated in disease models of psoriasis, rheumatoid arthritis and
ulcerative colitis
•

Comparable to marketed JAK-family kinase inhibitor

• Currently investigating potential vs lupus

RA:
Rheumatoid Arthritis
T-ALL: T-cell Acute Lymphoblastic Leukaemia

IBD: Inflammatory Bowel Disease
MS: Multiple Sclerosis
ALCL: Anaplastic Large Cell Lymphoma
www.sareum.com
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TYK2 Kinase
Targeting Cancer
Lead
optimisation

Target

Candidate
selection

Preclinical

Clinical
Phase I

Autoimmune diseases

2017

Psoriasis, RA, lupus, IBD, MS

Cancer

2017

T-ALL, ALCL, colon

TYK2

•
•

Potential indications

Innovate UK funding demonstrated initial potential of Sareum TYK2
inhibitors
Targets a pathway is over-activated in T-cell Acute Lymphoblastic
Leukaemia (T-ALL)

•

Good efficacy upon oral dosing in T-ALL disease model

•

TYK2 inhibition has potential vs other cancers, and in overcoming
resistance to targeted therapies, inc immune checkpoint blockers
•

Current focus of ongoing studies

RA:
Rheumatoid Arthritis
T-ALL: T-cell Acute Lymphoblastic Leukaemia

IBD: Inflammatory Bowel Disease
MS: Multiple Sclerosis
ALCL: Anaplastic Large Cell Lymphoma
www.sareum.com
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Recent Highlights

Chk1 clinical
trials approved

Chk1 licence
$328.5M deal

Chk1 clinical
trials start

Chk1 licence:
First milestone

2016
February

2017
March

April

May

June

July

August

TYK2 arthritis
model success

www.sareum.com

October

November December

TYK2 cancer
model success

TYK2 cancer
EORTC poster

September

January
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Consolidated Income Statement for the
6 months Ended 31 December 2016
Unaudited
Six months
ended
31 Dec 16
£’000

Unaudited
Six months
ended
31 Dec 15
£’000

Audited
Year ended
30 June 16
£’000

-.

-.

-.

20.

45.

123.

Operating expenses

(750)

(449)

(996)

Share of profit/(loss) of associates

1301

(167)

(332)

Operating profit / (loss)

571)

(571)

(1,205)

2.

3.

4)

573)

(568)

(1,201)

-.

83.

153)

573)

(485)

(1,048)

0.02p

(0.02)p

(0.04)p

Revenue
Other operating income

Finance income
Profit/(loss) before tax
Tax credit
Profit/(loss) on ordinary
activities after taxation
Basic and diluted loss
per share (pence)

www.sareum.com
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Cash Position

Cash at 31 Dec 2016 £2.30M
Chk1 milestone

£0.45M

Returnable from Chk1 account (est.)

£0.20M

R&D tax credit

£0.15M

Creditor /debtor balance £(0.2)M

Total £2.9M

www.sareum.com
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Expected Developments 2017

• Dependent on successful progress…
•

• Chk1
• Sierra preclinical data on targeted therapies combination (expected Q3/4)
• Sierra clinical trials update (expected Q4)
•

• Aurora+FLT3
• Completion of preclinical studies (expected Q4)
•

• TYK2
• Significant increase in research spend planned
• Autoimmune – lupus model data (expected Q3)
• Cancer – synergy with immune checkpoint blockers (expected Q2/3)

www.sareum.com
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Thank you
Lead
optimisation

Target

Candidate
selection

Preclinical

Clinical
Phase I

Potential indications
Lung, pancreatic, colon

Chemotherapy combination

Chk1
AML, neuroblastoma, lymphoma

Single agent

Aurora+FLT3

2017

AML, ALL

Autoimmune

2017

Psoriasis, RA, lupus, IBD, MS

Cancer

2017

T-ALL, ALCL, colon

TYK2

Sareum Holdings PLC
Tim Mitchell
WH Ireland Limited (Nominated Adviser and Co-Broker)
Chris Fielding / Nick Prowting
Hybridan LLP (Co-Broker)
Claire Noyce / William Lynne
The Communications Portfolio (Public Relations)
Ariane Comstive Ariane.comstive@communications-portfolio.co.uk
www.sareum.com

01223 497 700

020 7220 1666
020 3764 2341
07785 922 354
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